This is Seiji Inagaki, Executive Officer and General Manager of the Corporate
Planning Department, in charge of investor relations from April 1. Now, I would like
to start the financial results presentation of our group for the fiscal year ended
March 2013.
In addition to our financial results, today we disclosed significant news releases,
regarding “New Medium-Term Management Plan Covering Fiscal Years 2013 to
2015” and “Notice of Share Split, Amendment to the Number of Shares to Constitute
One Unit and Partial Amendment to the Articles of Incorporation”, which you can find
on our website.
As usual, I will go over the presentation material, followed by Q&A.
Please turn to page 1.
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3 highlights of our financial results are shown here.
First, we increased both our ordinary revenue and net income. Our insurance sales,
especially in our growth areas, exceeded our original forecast. Net investment
income improved significantly due to recovery of the financial markets, impacted by
depreciation of the yen and rising stock prices. Also, Dai-ichi Life on a nonconsolidated basis and Dai-ichi Frontier Life (DFL) accelerated strengthening their
financial soundness by accumulating retained earnings (contingency reserve and
reserve for price fluctuations) ahead of our original schedule.
Second, we completed our two-year medium term management plan. Although we
experienced a harsh business environment in the two year period due to the Great
East Japan Earthquake, European sovereign debt crisis and other factors, Dai-ichi
Life Group managed to return to the growth track. While we’ll explain to you details
of our new medium management plan covering the next three years in the financial
analyst meeting to be held in the next week, we have shifted into high gear for more
pronounced growth under the new plan.
Third, in FY2013, the first year of the new medium-term management plan, we
forecast our net income to maintain an increasing trend, even though conservatively
estimating ordinary revenues. Moreover, we have steadily progressed our initiatives
to strengthen our financial soundness and, therefore, we raised our dividend
forecast for FY2013, compared to FY2012.
Please turn to page 2.
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Consolidated financial results are as shown here.
For the fiscal year ended March 2013, we increased our consolidated ordinary
revenues by 7% year-on-year to 5,283.9 billion yen. We increased our consolidated
net income by 59% to 32.4 billion yen. We increased both our ordinary revenues
and net income, as we already announced in the news release on April 30.
Our consolidated ordinary profit decreased year-on-year because in the prior fiscal
year we reversed contingency reserve to adjust to fluctuations in the domestic and
overseas investment environment and recorded a reversal of deferred tax assets as
a result of a decrease in the statutory corporate income tax rate. In FY2012, our net
investment income improved and we achieved a significant increase in net income
even after providing for retained earnings (contingency reserve and reserve for price
fluctuations) of Dai-ichi Life and DFL ahead of our original schedule. We have also
achieved a high level of progress against our original forecasts.
Please turn to page 3.
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I will explain the trends in major income items.
We increased our ordinary revenues due to increases in premium and other income
and gains on investments in separate accounts (an item under investment income).
In the second half, we experienced a rapid rise in stock prices and a decline in
interest rates, which led to favorable sales of our savings type products.
Depreciation of the yen positively impacted revenues of our overseas businesses in
yen terms. These factors contributed to the increase in premium and other income.
An increase in ordinary expenses was attributable to provision for policy reserves
and others, although partially offset by a significant decrease in losses on valuation
and sale of securities.
Provision for policy reserves and others increased year-on-year as 1) we provided
for policy reserve to match the gains on investments in separate accounts (accounts
at the risk of policyholders) as I explained earlier, 2) Dai-ichi Life on a nonconsolidated basis provided for contingency reserve (an item under policy reserves)
whereas we reversed it in the prior fiscal year as I told you in the previous slide, 3)
DFL provided for contingency reserve associated with GMMB risk ahead of its
original schedule and 4) additional policy reserves provision of Dai-ichi Life on a
non-consolidated basis increased.
Extraordinary gains for the prior fiscal year included 23.1 billion yen of gain on step
acquisition of TAL and a 5.7 billion yen of reversal of reserve for price fluctuations.
24.9 billion yen of extraordinary losses for the prior fiscal year included impairment
losses on land and buildings of our Ooi office. On the other hand, in FY2012, we
provided 14.3 billion yen for reserve for price fluctuations.
Moreover, the total of corporate income taxes for the prior fiscal year included a
75.6 billion yen increase in “corporate income taxes – deferred” in relation to the
writedown of deferred tax assets as a result of changes in the corporate tax rate.
Please turn to page 4.
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I will explain each Group company’s business results.
Although it decreased by 4% year-on-year, premium and other income of Dai-ichi
Life on a non-consolidated basis outperformed its original sales forecast because
the company increased sales of savings type products before our premium
adjustment on April 2nd. On the investment side, we in the prior year recognized
significant losses on sale of securities after the European sovereign debt crisis. In
FY2012 we significantly reduced losses on sale and valuation of securities, and as a
result improved our net capital gains. As a result, we increased our net income
even after providing for contingency reserve in an amount close to what we
reversed in the prior fiscal year.
DFL maintained a high level of sales growth as a result of rising stock prices in the
second half. Given such recovery in the business environment, DFL accelerated its
provision for contingency reserve associated with GMMB in the amount we
originally planned for FY2012 and 2013. As a result, although the provision
increased its net loss slightly, we have nearly eliminated the future accounting
reserving burden that had negatively affected DFL’s profitability.
TAL also maintained its favorable sales trend, especially in the individual risk area,
outperforming its original forecast. I will explain to you the details later. But briefly
speaking, TAL’s net income in AUD terms decreased slightly year-on-year mainly
due to lower benefit recognized from the decline in interest rates than in the prior
year. However, due to depreciation of the yen against the AUD, we recognized
double digit growth in TAL’s net income in yen terms, which contributed to the group
profit.
Please turn to page 5.
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I will explain the recent trends in new business annualized net premium (ANP). This
slide shows the combined totals of Dai-ichi group companies.
Dai-ichi Life on a non-consolidated basis significantly increased its new business
ANP by 17.0% year-on-year due to the increase in sales of savings type products
that I mentioned in the previous slide. ANP from third sector new policies
decreased by 3.3%. However looking at the fourth quarter alone, third sector ANP
increased year-on-year.
DFL maintained a high level of growth in new business ANP, 28.7% year-on-year:
sales of variable annuities rebounded as a result of recovery in the stock market
and, in addition, we experienced favorable sales of new whole life insurance
products, both yen- and foreign currency-denominated.
TAL’s new business ANP decreased slightly year-on-year due to a decrease in new
group policies. However, TAL realized double digit growth in new individual risk
business. ANP of Dai-ichi Life Group, including Dai-ichi Life of Vietnam significantly
increased by 19.0% year-on-year.
Please turn to page 6.
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I will explain the trends of ANP of policies in force.
As a result of favorable growth in new business, each of our group companies
increased its ANP in force compared to the prior fiscal year end. Dai-ichi Life on a
non-consolidated basis increased its ANP in force by 1.0%. Moreover, each of our
growth initiatives realized high growth: We increased ANP of our third sector
policies in force by 1.5%. Also, DFL and TAL in yen terms increased their in-force
ANP by 24.2% and 29.9%, respectively. As a result, the group marked 4.5% growth
in in-force ANP, maintaining the growth trend.
Please turn to page 7.
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I will now explain the fundamental profit of our domestic life insurance activities.
Our fundamental profit is impacted by one-time items such as the provision for
(reversal of) policy reserves related to the GMMB of variable annuities. We are
presenting adjusted fundamental profit eliminating such impacts in the bar graph on
the left. As you can see, we moderately increased adjusted fundamental profit from
316.9 billion yen in the prior fiscal year to 327.5 billion yen.
In addition, the adjusted fundamental profit for the prior fiscal year included a
reversal of the reserve for outstanding claims recorded after the re-calculation of
benefits and claims to be incurred in relation to the Great East Japan Earthquake.
Excluding the reversal impact, the adjusted fundamental profit increased by
approximately 25 billion yen, which is reconciled in the graph on the right.
Dai-ichi Life, on a stand-alone basis, recognized positive items, such as a 6.2 billion
yen decrease in assumed investment return as a result of the provision of additional
policy reserves and a 23.6 billion yen increase in net investment income. Gains on
sale of trust beneficiary interest , which we had held since the securitization of our
mortgage loans in 2000, positively affected the net investment income. Moreover,
depreciation of the yen in the second half positively affected our interest and
dividend income.
DFL’s assumed investment return (investment return that DFL guaranteed to its
policyholders) increased by 6.1 billion yen due to its favorable sales of annuity
products, which was more than offset by a 8.2 billion yen increase in investment
income. Please note that DFL’s investment spread is increasing, along with the
expansion of its assets under management.
Please turn to page 8.
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Let me explain to you the status of negative spread.
As an initiative to reduce negative spread resulting from whole life policies with high
assumed rates of return acquired in or before March 1996, for which premium
payment was completed, we are in the middle of our nine-year program to provide
for additional policy reserve.
Looking at the graphs in this slide, we have steadily reduced the average assumed
rate of return and, consequently, negative spread, by providing for additional policy
reserve. We can also reduce the average rate by acquiring new policies with lower
assumed rates of return. However, please recognize how we have proactively
reduced our liability cost by accumulating additional policy reserve.
In addition, we have improved the average actual rate of (investment) return mainly
due to 1) gains on sale of trust beneficiary interest , which we had held since the
securitization of our mortgage loans in 2000, and 2) an increase in interest and
dividend income from foreign currency-denominated securities, which accounts for a
significant portion of total interest and dividend income, as a result of depreciation of
the yen after recovery in the financial markets.
Please turn to page 9.
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The graph on the left shows the trend in the number of our sales representatives.
The number of sales representatives has seen a modest increasing trend.
The graph also shows that the number and the share of our sales representatives
with more than three years of sales activities have been on the rise. The increased
percentage of sales representatives with a high level of consulting capabilities
indicates our progress in building strong sales channel.
The graph on the right shows the trend in the number of policies per sales
representative, or the productivity of our sales channel. Our productivity improved
as the sales of savings-type products increased towards the end of the fiscal year.
Please turn to page 10.
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The graph on the left shows the amount and rate of surrenders & lapses for Dai-ichi
Life on a stand-alone basis. We consistently work to reduce the surrender and
lapse rate. In addition, we have carried out extra measures to intensify customer
contacts. As a result, we decreased the amount of surrenders & lapses by 7.0%
and decreased the surrender & lapse rate from 4.69% to 4.53% year-on-year,
although we already had one of the lowest rates in the industry.
The graph on the right shows the trends of our persistency rate after 13 and 25
months. We made efforts to strengthen the consulting sales capability of our sales
representatives and, as a result, we are able to improve our customer satisfaction
and persistency rate. The improvements both in surrender & lapse and persistency
rate demonstrate our capability in continuously improving policy quality.
Please turn to page 11.
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Now I will discuss our investments.
The graph on the left shows the composition of Dai-ichi’s general account portfolio.
Our investment portfolio continued to be built around a core of fixed income assets,
such as yen-denominated bonds, in accordance with the concept of ALM and strict
risk management.
The share of domestic stocks based on fair value within our total general account
assets increased to 8.0% as of March 31, 2013, from 7.5% a year ago. This is
attributable to the changes in market value. We have actually adjusted the level of
domestic stocks, while carefully watching the condition of the financial markets,
which you can see in the graph on the right showing the book value of domestic
listed stocks. The pace of stock selling over the year was largerly in line with the
original plan.
Please turn to page 12.
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I will explain our initiative regarding the extension of asset duration through the
accumulation of super long-term bonds as “policy reserve matching yen bonds”.
The left graph shows the book value balance of yen-bonds and currency-hedged
foreign bonds. As we already reported in the past, after carefully studying the
interest rates trends, we have accumulated super long-term bonds classified as
policy reserve matching yen bonds ahead of our original plan during the first nine
months of the fiscal year. During the fourth quarter, as we saw unprecedented
fluctuation in interest rates, we managed the balance with considerable prudence
and yet, we have met the target balance by the fiscal year end.
The right graph shows remaining years to maturity of our domestic bonds. We have
steadily increased the balance of super-long-term bonds and extended our bond
duration.
Please turn to page 13.
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I will explain about the financial soundness of Dai-ichi Life.
The left table shows details of unrealized gains of our general account portfolio as of
March 31, 2013 and their changes compared to March 31, 2012. The weaker yen,
higher stock prices, and lower interest rates contributed to a significant increase in
unrealized gains on foreign securities, domestic stocks, and domestic bonds,
respectively.
The line chart on the right shows the trend of our solvency margin ratio. Our
solvency margin ratio increased by 139 points to 715.2% thanks to (1) the increase
in unrealized gains on securities and (2) an increase in internal reserves.
Please turn to page 14.
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I will discuss results of Dai-ichi Frontier Life.
With the stock market gain momentum around the turn of the year, DFL maintained
a high level of sales of variable annuities during the second half and newly launched
products, namely foreign currency and yen denominated whole life insurance.
Accordingly, DFL reported a 58.1% YoY increase in premium and other income to
551.0 billion yen, which significantly outperformed its original forecast, and its sum
insured of policies in force topped 2.2 trillion yen.
Fundamental profitability of DFL improved in line with the growth in the balance of
assets under management. In addition to that, improvement in the investment
environment both in domestic and overseas markets enabled the company to
increase the amount of reversal of the policy reserve related to GMMB risks to 17.3
billion yen from 2.5 billion yen a year ago.
On the back of improved profitability, DFL decided to set aside as contingency
reserve related to GMMB, the amount originally scheduled for the following fiscal
year in addition to the amount planned for this fiscal year. This increased net loss
for this fiscal year to 29.5 billion yen from 28.5 billion yen, but DFL now has
advanced by a year the prospect of the accumulation of the contingency reserve.
Please turn to page 15.
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TAL increased its premium and other income by 14% year-on-year. Although TAL’s
premium income is affected by group policy sales, TAL has maintained double digit
growth as it increased its policies in force. The growth in ordinary revenues
outperformed that of premium and other income mainly due to an increase in
investment income. However the increase is offset by provision for policy reserves
and, therefore, does not affect net income.
Lower interest rates positively affect TAL’s profit under Australian accounting
standards and vice versa due to TAL’s balance sheet structure. As TAL saw a
smaller decline in interest rates in FY2012 compared to the previous fiscal year, TAL
was less positively impacted by the interest rate changes and, therefore, recognized
a slight decrease in net income. However, TAL achieved 14% growth in underlying
profit, which is net income after adjustments for items beyond management’s
control, including the impact of interest rate changes, amortization of intangible fixed
assets and other one-off expenses.
Please turn to page 16.
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I will explain about our earnings guidance for the fiscal year ending March 2014.
For the fiscal year ending March 2014, we forecast a decrease in consolidated
ordinary revenue but an increase in net income.
The reasons for the decline in consolidated ordinary revenue are; at Dai-ichi Life (1)
we take a prudent view on the sales of savings-type products now that interest rates
remain low and stable, and (2) at Dai-ichi Life and DFL we expect lower investment
income as we forecast the financial markets to remain relatively flat during the year.
Meanwhile, we forecast an increase in consolidated net income on the back of the
significantly lower provisioning of contingency reserve related to DFL’s GMMB on
variable annuities, and the increased contribution from our overseas businesses.
We raised our dividend forecast for FY2013 by 400 yen from 1,600 yen for FY2012
to 2,000 yen per share.
Please turn to page 17.
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I will explain about our European Embedded Value as of March 31, 2013. We
laid out only summary tables of our EEV in this slide, because we are still in the
process of receiving a third party opinion.
Compared to March 31, 2012, our group EEV increased by 680.4 billion yen to
3,341.9 billion yen as of March 31, 2013, consisting of 3,128.8 billion yen of
adjusted net worth and 213.1 billion yen of value of in-force business.
Our adjusted net worth increased by 1,261.7 billion yen due to increased
unrealized gains on securities as a result of the weaker yen, rise in stock prices,
and lower interest rates.
On the other hand, our value of in-force business decreased by 581.2 billion yen
– Although we recognized the positive effect of the value of new business, this
effect was more than offset by the negative impact of the decline in long-term
interest rates.
Both Dai-ichi Life and DFL improved their value of new business.
Please turn to page 18.
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TAL increased its EEV to 172.6 billion yen at the end of March 2013 mainly
due to acquisition of new business and depreciation of the yen, increasing its
impact on the group EEV.
Today, my presentation focused on our financial results for FY2012. In the
Financial Analyst Meeting to be held on May 22, our president , Koichiro
Watanabe, will make a presentation regarding details of EEV and our new
medium term management plan that we disclosed today. Please attend the
meeting if your schedule permits.
This is the end of my presentation.
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